Work-Style Traits

Amiable


Analytical


Driver


Expressive 


How to work better with supervisors, co-workers, and customers with other styles:





SOME IMPORTANT FACTS about Work-Style Traits:

· Failure to understand personality traits and work-style behavior can cause lost sales and frustration as a customer service representative. 

· Understanding personality traits and work-style behavior leads to better communication.

· The key is having the willingness to control your personal traits and adapt to a specific work-style behavior.
· The Law of Psychological Reciprocity states that human beings are instinctively driven to return to others the feelings and emotions they give to us. 

· When we move toward another person’s work-style then they are compelled to move toward our work-style.

· You can impact the thoughts, actions and feelings of others by modeling what you want to have happen.

Which Work-Styles Have Difficulties?


How should you deal with your supervisor, co-worker, and/or customer?






Work-Style Behavior

Summary Chart

	Art of Relating
	Amiable
	Analytical
	Driver
	Expressive

	Appearance
	casual/
conforming
	formal/
conservative
	business-like
	fashionable/
stylish

	Work space
	personal/
friendly
	structured/
organized
	busy/
structured
	stimulating/
cluttered

	Pace
	slow/
easy
	slow/
systematic
	fast/
decisive
	fast/
spontaneous

	Priority
	maintain relationship
	task/
process
	task/
results
	relationship/
interacting

	Fears
	confrontation
	embarrassment
	loss of control
	loss of prestige

	Under tension will
	submit
	withdraw/
avoid
	dictate/
assert
	attack/
be sarcastic

	Seeks
	attention
	accuracy
	productivity
	recognition

	Gains security by
	close relationships
	preparation
	control
	flexibility

	Wants to maintain
	relationships
	credibility
	success
	status

	Supports his/her
	feelings
	thoughts
	goals
	ideas

	Likes you to be
	pleasant
	precise
	to the point
	stimulating

	Wants to be
	liked
	correct
	in charge
	admired

	Irritated by
	insensitivity/
impatience
	surprises
	inefficiency/
indecision
	inflexibility/
routine

	Measures person's worth by
	compatibility with others
	precision/
accuracy
	results/
track record
	recognition/
compliments

	Decisions are
	considered
	deliberate
	definite
	spontaneous


“Devil Wear Prada” Discussion Questions:

1. What work-style(s) behavior was Andy (Andrea)? Explain.

2. What work-style(s) was Nigel?  Explain.

3. What work-style(s) was Emily? Explain.

4. What work-style(s) was Miranda? Explain.
Perceived negatively as:


Hesitant


Wishy Washy


Pliant


Conforming


Dependent


Unsure


Laid back





Perceived positively as:


Patient


Respectful


Willing


Agreeable


Dependable


Concerned


Relaxed


Organized


Empathetic





Perceived positively as:


Industrious


Persistent


Serious


Orderly


Organized


Cautious





Perceived negatively as:


Critical


Picky


Moralistic


Stuffy


Stubborn


Indecisive





Perceived positively as:


Decisive


Independent


Practical


Determined


Efficient


Assertive


Risk taker


Problem solver


Direct





Perceived negatively as:


Pushy


One man/woman show


Tough


Demanding


An agitator


Cuts corners


Insensitive





Perceived negatively as:


A talker


Overly dramatic


Impulsive


Undisciplined


Excitable


Egotistical


Flaky


Manipulating





Perceived positively as:


Verbal


Inspiring


Ambitious


Enthusiastic


Energetic


Confident


Friendly


Influential





When working with Driver:


Tell WHAT first


Keep faced paced


Don’t waste time


Be businesslike


Give some freedom


Talk results


Find shortcuts





When working with Analytical:


Tell HOW first


List pros and cons


Be accurate, logical


Provide evidence


Give them time


Provide deadlines


Don’t rush or surprise





When working with Amiable:


Tell WHY first


Ask vs. tell them


Draw out their opinions


Explore personal life


Define expectations


Strive for harmony


Avoid deciding everything for them





When working with Expressive:


Tell Who first


Keep it fast paced


Be enthusiastic, allow for fun


Support creativity, intuition


Talk about people, goals


Handle the details for them


Value feelings and opinions


Be flexible





If you are an Analytical:


Declare, take a stand, make a decision


Show emotional support for the feelings of others


Show some excitement and involvement in a relationship


Talk personally with people about their ideas, not dwell strictly on technical and abstract subjects





If you are a Driver:


LISTEN


Build cooperation into work relationships, talk about other people’s ideas


Avoid the temptation to answer every question immediately 


Learn to make social small-talk





If you are an Amiable:


Initiate action, provide some direction and stick to goals and objectives


Limit the extent to which you pull others into your personal matters


Keep communication more in line with business manners





If you are an Expressive:


Check, slow down enough to consider the facts and feelings of others


Center conversation less on self


Tone down emotional reactions by presenting factual information and assist in defining goals


Talk more slowly and less during stressful situations








